COWM SSI ON DECI SI ON
of 12 April 1991
declaring the conpatibility of a concentration
(Case No. IV/M42 - Alcatel/Telettra)
Council Regul ation (EEC) No. 4064/ 89

(Only the English text is authentic)

THE COMM SSI ON OF THE EURCPEAN COVMUNI TI ES,

Having regard to the Treaty establishing the European Econom c
Conmuni ty,

Having regard to Council Regulation (EEC) No. 4064/89 of 21
Decenber 1989 on the control of concentrations between
undertakings'Y, and in particular Article 8(2) thereof,

Having regard to the Comm ssion Decision of 21 January 1991 to
initiate proceedings in this case,

Havi ng gi ven the undertaki ngs concerned the opportunity to make
known their views on the obligations proposed by the
Comm ssi on,

After consulting the Advisory Commttee on Concentrations,

Wher eas:
. FACTS
Nat ure of the proceedi ng
1. This proceeding concerns a proposed concentration which

was notified on 10 Decenber 1990 pursuant to Article 4 of
Council Regulation (EEC) No. 4064/89, consisting of the
acquisition by Alcatel N.V. (Al catel) fromFiat Spa (Fiat)
of a controlling interest of 69.2% of the shares of

Telettra Spa (Telettra). Telettra will in turn acquire
100% of Alcatel Face Spa, which is a subsidiary of
Al catel . Fiat will still own 25.4% of Telettra. The

bal ance of the shares in Telettra are currently owned by
the Spanish telecomunications operator, Telefonica de
Espafia (Tel ef oni ca).

The parties
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Al catel is 70% owned by Al catel Al sthom Conpagnie Général e
d Electricité (Alcatel A sthom, fornerly known as CGE
Alcatel is principally a supplier of teleconmunications
systens and equipnent, and in 1989 had a worldw de
turnover of 12.8 billion Ecu. Al catel Al sthom had a
consolidated worldw de turnover of 20.7 billion Ecu in
1989, the balance deriving mainly from the energy and
transportati on, nucl ear, el ectrical engi neeri ng, and
batteries sectors. The Community-w de turnover of Al catel
Al sthomin 1989 was 16.5 billion Ecu. Not nore than two-
thirds was achieved in any one Menber State.

Telettra is principally a supplier of teleconmunications
systens and equi pnent. In 1989, it had a worldw de
turnover of 1.1 billion Ecu, 0.95 billion Ecu of which
arising in the Comunity. Not nore than two-thirds of its
Conmuni ty-wi de turnover was achieved in any one Menber
State.

Cont ext of the agreenent

The agreenent on the acquisition of control in Telettra is
one of the conponents of the "Accord Cadre" entered into
between Fiat and Al catel Al sthom The other conponents of
the "Accord Cadre" are:

-the acquisition by Magneti Marelli, a subsidiary of
Fiat, of a controlling interest in Alcatel A sthoms
batteries subsi di ary, CEAC. Thi s pr oposed
concentration, which is subject to conpletion of the
Al catel/ Telettra agreenent, has been notified and is
being dealt with separately under case no. |V/ M43(?;

- the planned acquisition of a controlling interest in
Fiat's rai |l way equi prent subsi di ary, Fi at
Ferrovi ari a, by GEC- Al sthom  whi ch is jointly
controlled by GEC and Al catel Al sthom

- the creation of a European hol ding conpany which will
be jointly owed by Fiat and Alcatel Al sthom wth
the intention of developing initiatives of nutual
interest in research and devel opnent.

The various conponents of the "Accord Cadre" fall to be
separately assessed under Regulation (EEC) No. 4064/89 or
Article 85 of the EEC Treaty.

The affected product markets
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Four product narkets within the tel econmuni cations systens
and equi pnent sector are affected by the concentration,
these being public switching, line transm ssion systens,
m crowave systens, and private sw tching.

These  four mar ket s r epr esent 72%  of the total
t el ecommuni cations equi pnent nmarket which had a val ue of
16.7 billion ECU in the EC in 1989, including other
t el ecommuni cati ons equi pnent areas such as radiotel ephony,
subsets, earth stations and tel ecommuni cati ons cabl es.

In ternms of value, the nost inportant tel ecomrunications
market is the market for public switching with a val ue of
5.6 billion Ecu in 1989 which represents 34% of the total
t el ecomuni cati ons equi prent narket. In the sane year,
the market for line transm ssion systens had a value of
3.9 billion Ecu (23%, private switching a value of 2
billion Ecu (12%, and mcrowave systens a value of 0.6
billion Ecu (3% .

Mar ket shares of the parties and of their main conpetitors
in these product markets in 1989 are reproduced in
Annex(®.

The public tel econmuni cati ons equi pment markets

The telecommunications equipnment supply industry is
characterised by a steadily increasing and very high |evel
of R&D expenditure, due to the increasing software content
of telecomunications products and the shortening of
product life cycles. Technically, Telettra fits in well
with Alcatel's existing product base, and the acquisition
gi ves Al cat el access to Telettra's Cr oss- connect
t echnol ogy.

Publ i c swi t chi ng, line transm ssion equi pnent and
m crowave equi pnent are largely public tel ecommunications
equi pnrent markets where the tel ecommunications operators
are the only or by far the nost inportant custoners. The
Spani sh  tel ecomruni cati ons oper at or, Tel efonica for
exanple, is the only buyer in Spain of public swtches,
and buys 90% of the Iline transmssion equipnment and
currently 60% of the mcrowave equipnent in that Menber
State.

Public tel econmunications operators in principle operate
diversified supplier policies which aim to strike a
bal ance between <creating and maintaining conpetition
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between suppliers on the one hand, and mnimsing costs
arising from product differences on the other hand. For
public switching, for exanple, it is generally not
considered feasible to have nore than two or three
suppliers because of the high <cost and technical

conplexity of this type of equipnent. For transm ssion
equi prent, in general terns, it is usual to have nore
suppliers, say three to five, but there would still be a
practical limt to the nunber which could be sustained.

Procurenment practices vary from one operator to another
and from one category of equipnent to another, but are in
principle based on a conbination of negotiated contracts
and tenders.

Pr ocur enent practices  of the EC tel ecommunications
operators are evolving. Traditionally, in all Menber
States public networks were operated by state-owned
t el ecommuni cations authorities which gave their orders for
t el ecommuni cations equipnment to a small group of nationa
suppl iers. This was often acconpanied by specific
national technical standards, which created adaptation
costs for non-domestic suppliers.

The actual pace of change in procurenent policy varies
quite significantly from one Menber State to another. In
this context, a process of I|iberalisation and deregul ation
of the tel econmuni cations sector has been initiated in the
franmework of the achievenent of the single market. The
Conmi ssion's Directives on l'i beralisation of
tel ecommuni cations services, for exanple, aim to create
nore conpetition by breaking up the nonopolies of the
network operators in the provision of services. On the
supply side, Drectives on public procurenment and on
mutual recognition of term nal type approval aim to open
markets to conpetitors from other Mnber States.
Furthernore, there are efforts to achieve a Community-w de
standardi sation of telecomunications equipnent in the
f ramewor k of Eur opean Tel econmuni cat i ons St andar ds
Institute (ETSI).

It is anticipated that the application of the provisions
of Council Directive 90/531/EEC* on public procurenent
will contribute to further breaking down the traditional
nati onal | y- based buying policies of the tel ecommunications
operators. Menber States have to inplenent this Drective
by 1 January 1993, with the exception of Spain, which nust
inplenent it by 1 January 1996, and G eece and Portugal by
1 January 1998.
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As to standardisation of products in the markets under
consideration, ETSI, which was set up in 1987, plans to
issue 22 standards and 11 technical reports in the
transmssion area in its work programe for 1990-1993.
Adoption of ETSI standards by the teleconmunications
operators in this area is voluntary for the tinme being
and commtnent to this varies. However, from the date of
i npl emrentation of Directive 90/531/EEC, use of European
Tel ecommuni cations Standards (ETS) by tel econmunications
operators will be mandatory in the specification of their
calls to tender

The extent of national specifications which exist varies
from one Menber State to another and according to product.

Nati onal specifications for transm ssion equipnent for
exanple are low or non-existent in Spain but quite
significant in Italy.
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Transm ssion markets in Spain

Because of the significance of Alcatel and Telettra as
conmpetitors for the supply of |ine transm ssion equi pnent
in Spain, the Commssion has carried out a detailed
enquiry as to the structural inpact of the concentration
in this Menber State.

Spain is at present the fastest grow ng tel ecomunications
market in the EC, wth overall growh expected to continue
at around 5% in real ternms per annum for the next 5 years
because of the nodernisation programe under way. |In 1989
the value of the line transm ssion equipnent narket was
531 mllion ECU (13% of the total EC market) and that of
the mcrowave equipnment market 117 mllion ECU (20% of
EC) . Agai nst the overall trend in the other
t el ecommuni cations  equi prent mar ket s, the m crowave
equi prrent market is generally declining.

Ability of Telefonica to react to the concentration

The tel ecommunications operator nost concerned by the
concentration, Telefonica, has raised no objection. Li ke
other telecommunications operators, Telefonica has a
diversified supplier policy so as not to be overly
dependent on any one supplier. In its initial reply to
the Commission's enquiries, Telefonica stated that it
considered that the concentration between Alcatel and
Telettra would not affect this policy.

In response to the Commssion's subsequent enquiries
Tel efonica has specified that its policy of diversified
transm ssi on equi pnent purchasing is based, inter alia, on
the follow ng principles:

- Orders are placed on the basis of annual or two-
yearly programes and product suppliers are aware of
invitations to tender for products. The factors
taken into account in awarding contracts are quality,
the delivery period, reliability and price.

- Telefonica is willing both to arrange any contacts
that suppliers wish to have and to provide themwth
the information they deem necessary in order to be
able to tender on an equal footing.

- New or potential suppliers may freely request
techni cal approval of their products. Products which
have successfully undergone technical testing are
included in Telefonica's catalogue of suitable
products which can be purchased. The ultimate choice
of products is nmade in accordance with a conbination
of parameters, of which technical perfornmance is one.
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- An industrial presence in Spain will not henceforth
be a decisive factor; it wll, however, be necessary
to maintain back-up in the country.

- The conpany's strategic plan for 1991-95 provides
anong other things for the opening-up of the market
to new suppliers.

Telefonica has mnority shareholdings in sone of its
suppliers. |In particular, it has a shareholding of 21%in
Al catel Standard Electrica S.A which is a subsidiary of
Al catel, a shareholding of 10% in Telettra Espafiola S. A
which is a subsidiary of Telettra, and a sharehol ding of
5.4%in Telettra itself.

An agreenent which is conditional on the acquisition of
Telettra by Alcatel has already been entered into whereby

Alcatel wll acquire Telefonica's 5.4% shareholding in
Telettra. The sane agreenent contains a provision whereby
Al cat el has a call option to acquire Telefonica's

shareholding in Telettra Espafola S. A

Furthernore, Telefonica has stated that there is no | onger
a strategic reason to retain mnority shareholdings in its
suppliers, and that it is willing to consider suitable
of fers.

Accordingly, on 6 February 1991, Alcatel made the
followng commitnents to the Conm ssion

- to acquire Telefonica's 5.4% shareholding in Telettra
when control in Telettra is acquired;

- to exercise the call option to acquire the 10%
sharehol ding of Telefonica in Telettra Espafola S. A ;

- to enter imediately into good faith negotiations
with Telefonica so as to acquire at a fair price
Telefonica's 21% shareholding in A catel Standard
El ectrica S A

Ability of conpetitors to react to the concentration

Anerican Tel ephone and Tel egraph Conpany (AT&T) is the
world' s leading line transm ssion equi pnent supplier. It
conducts its business in Spain through a joint venture
conpany, AT&T-NS Espafia, which was set up in 1987. Thi s
conmpany is 51% owned by AT&T and 49% owned by Anper S. A
The joint venture's first transm ssion sales were in 1988,
with strong increases following in 1989 and 1990. AT&T-NS
Espafia today offers the full range of |ine transm ssion
products in Spain.



AT&T considers that it is possible for it to sell a higher
than anticipated | evel of transm ssion equipnent in Spain.
AT&T-NS Espafia has the ability and spare capacity to do
this, and AT&T could supply products from other
subsidiaries into this market.
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AT&T does not currently sell mcrowave transm ssion
products in Spain. AT&T-NS Espafia is said to continue to
pursue public tender opportunities for mcrowave radio
equi pnent .

Tel ef onakti ebol aget LM Ericsson (Ericsson) is a Swedish
conmpany which, because of its relatively small donestic
mar ket base, has always been an active internationa
conmpetitor. Al nost 50% of its overall turnover now arises
in Europe, excluding Sweden. Ericsson is already
established in Spain. Al though principally a supplier of
public switching equipnment to Telefonica, it also supplies
digital transm ssion equi prent pr oduct s. Eri csson
considers that it could strengthen the existing product
offering, and easily expand |ocal capacity if necessary,
or supply products from ot her subsidiaries.

Ericsson currently has [imted sales of a small capacity
short distance radio link in the mcrowave equipnent
market in Spain. It states that it is intended to devel op
its position in this Mnber State and that essentially
there is no product adaptation requirenment for further
devel oprent .

Siemens has currently only a marginal position in the
transm ssion nmarkets in Spain, accounted for by sales of
around 10m ECU of m crowave equi pnent in 1989. Sienens is
the third largest telecomunications equipnent supplier
wor | dwi de, just behind Al catel and AT&T, and is therefore
a significant potential conpetitor for the transm ssion
markets i n Spain.

In response to the Conmssion's enquiries, Si enmens
considers that there are currently two inportant trade
barriers to the Spanish narkets. These are the vertical
integration of Telefonica with suppliers, and the fact
that on public procurenment Directive 90/531/ EEC does not
have to be applied in Spain until 1996.

Alcatel in its notification cites the possibility of
significant entry into the Comunity's markets by other
| arge conpanies, notably Northern Telecom of Canada, and
Fujitsu and NEC of Japan. For these conpanies however,
the costs of product adaptation are substantial, since
there exist currently substantial differences in technica
speci fications.

1. LEGAL ASSESSMVENT
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Concentrati on

The notified operation is a concentration within the
meani ng of Article 3(1)(b) of Regulation No. 4064/89 since
by acquiring 69.2% of the shares in Telettra, Al catel wll
acquire control of Telettra.

Comruni ty di nensi on

The thresholds of Article 1(2) of Regulation No. 4064/89
are nmet since the conbined aggregate worl dwi de turnover of
Al catel Al sthom and Telettra is nore than 5 billion Ecu,
and the aggregate Conmunity-w de turnover of each is nore
than 250 mllion Ecu, of which not nore than two-thirds is
achieved within one and the sane Mnber State. The
concentration therefore has a Community di nmension

Conpatibility with the common market
(1) Relevant product markets

The concentration leads to an increase in nmarket shares in
f our mar ket s: public swi t chi ng, line transm ssion
equi prent, mcrowave equipnment and private swtching.
Each of these markets is a relevant product market for the
pur poses of assessnent under Regul ation No. 4064/ 89.

(ii) Geographical narkets

It is considered that up to now the teleconmunications
markets in the EC have been largely fragnented in nationa
mar ket s. The main reasons for this have been, inter
alia:

- the operation of the public networks by national

t el ecommuni cati ons authorities whi ch have
traditionally gi ven their orders for
tel ecomuni cations equipnent to a snmall group of

national suppliers, and

- different national standards which created high costs
of adaptation for non-donestic suppliers.

This situation is evolving as described in recitals 7 to
15 above.

In very broad terns, standardisation is progressing faster
for transm ssion equipnent than for public switching for
exanpl e. Furt her nore, the replacenent of anal ogue
technology by digital will break down sonme of the existing
technical barriers further in the mediumto long term

Although it is anticipated that in the medium term the
technical barriers wll becone less significant, the
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actual pace of change of commercial policy of the network
operators varies substantially from one Mnber State to
anot her .

The conbi nation of Al catel and Telettra has a significant
i npact on conpetition only on the transm ssion markets in
Spain. It is sufficient therefore to exam ne whether the
Spanish markets have to be considered as relevant
geogr aphi cal nmarkets.

The nost significant structural characteristics up to now
have been that:

- t he Spanish telecomunications operator, Telefonica
traditionally purchased from Ilocally established
suppliers, although this has started to change;

- there is no legal obligation in Spain for the next
five years to apply the procurenent procedures
provided for in Council Directive 90/ 531/ EEC

- there are vertical |inks between Telefonica and its
maj or equi pnent suppliers and in particular Al catel
and Telettra, by nmeans of mnority sharehol dings.
Vertical 1links between telecommunications operators
and their suppliers can distort normal conditions of
conpetition by giving those suppliers a privileged
position on the market. This can be the case even
where tel ecommuni cati ons operators only have mnority
shar ehol di ngs, since such links would normally put
ot her suppliers wthout such Iinks at a di sadvant age.

Gven the «current structural characteristics of the
transm ssion markets in Spain, it is concluded that Spain
has to be considered as a separate rel evant geographi cal
mar ket , for the purpose of assessing whether the
concentration could give rise to a dom nant position which
would significantly inpede effective conpetition wthin
the neaning of Article 2(2) of Regulation (EEC) No.
4064/ 89.

(1i1) Inpact of the proposed concentration

Overal | inpact

For public switching, there is only an inpact in Italy,
where Alcatel and Telettra together would have 21% of the
mar ket based on 1989 figures. Since Italtel is by far the
| eading conpetitor on the Italian market, havi ng
mai ntai ned a market share of 50% for the last few years,
the creation of a dominant position for the conbined
entity in this product market by the concentration is
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excluded, even if Italy were to be considered the rel evant
geogr aphi ¢ market.

For private switching, Telettra is not a significant
conpetitor in any Menber State since it has a marginal
presence only on the Italian narket. The concentration
produces no significant structural effect on either the
Italian or w der EC market.

Accordingly, only the inpact of the concentration on the
markets for [|ine transmi ssion equipnment and mcrowave
equi prent (the transm ssion markets) in Spain has to be
consi der ed.

Transm ssion markets in Spain

On the basis of the actual narket shares of Al catel and
Telettra in 1989, the concentration leads to very high
conbi ned nmarket shares on the transmission markets in
Spain for the new entity, because the two conpanies are
the two current principal suppliers to Tel efonica.

The figures are as follows:

- line transm ssion equipnent: Alcatel 40% Telettra
41%

- m crowave equi pment: Al catel 18% Telettra 65%

Contestability of the transm ssion narkets

A very high share of any market could indicate that a
dom nant position exists. Such an indication in the case
of a supplier may nevertheless be countered, for exanple
by the buying power of a nobnopsonistic purchaser.

In the present case, the high market shares of Alcatel and
Telettra in the transm ssion markets in Spain result from
Telefonica's choice of these <conpanies as its nmain
suppliers. This choice was however nade on the basis of
Al catel and Telettra being active conpetitors in the past.

Since Telefonica has maintained a diversified purchasing
policy up to now, it is not probable that the new conbi ned
entity wll sustain the sanme nmarket shares as achi eved by
the parties as conpetitors.

It is possible for Telefonica to increase its purchases
fromother suppliers of transm ssion equipnment in order to
prevent any dependence on the new entity.

AT&T is imediately capable of increasing its deliveries
across the entire range of Iline transm ssion equipnent
products. AT&T is not yet supplying mcrowave products in



41.

42.

43.

Spai n, but AT&T-NS Espafia is continuing to pursue sone
public tender opportunities.

Al t hough Ericsson does not cover the whole range of I|ine
transm ssion products, it 1is capable of increasing
deliveries of digital products, these products being the
nost inportant segment for new installations. Eri csson
currently only has Iimted sales of mcrowave equi pnment in
Spai n. It has stated however that it is intended to
develop its position in that Menber State.

The two principal actual conpetitors are therefore capable
of increasing supply.

Furthernore, it would seem possible for sone conpetitors
not currently present to a significant extent in Spain to
becone suppliers in the changed environnent. Although the
procedures envisaged in D rective 90/531/EEC do not yet
have to be introduced, Telefonica has stated that:

- it is wlling both to arrange any contacts that
suppliers wish to have and to provide them with the
information they deem necessary in order to be able
to tender on an equal footing.

- new or potenti al suppliers may freely request
techni cal approval of their products. Products which
have successfully wundergone technical testing are
included in Telefonica's catalogue of suitable
products which can be purchased. The ultimate choice
of products is nmade in accordance with a conbination
of paranmeters, of which technical performance is one.

- an industrial presence in Spain will not henceforth
be a decisive factor.

On this basis, there would be no significant barrier from
the demand side for strong conpetitors such as Sienens to
enter into Spain. Siemens is already present to sone
extent in the mcrowave equi pnent mnarket.

The technical costs of adaptation do not today in
t hensel ves constitute an appreciable barrier to entry for
Eur opean- based conpetitors. There is no indication either
for the tine being that proprietary intellectual property
rights could be exploited in such a way as to anmount to a
barrier to such conpetitors. Wthin the framework of
standardisation in ETSI the Commssion has a strong
interest in preventing such a barrier energing.

Consequent | y, as to hitherto non- Eur opean based
conpetitors such as Northern Telecom Fujitsu and NEC, it
is not necessary to determ ne whether these are realistic
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potential conpetitors in Spain in the foreseeable future

in the line transm ssion equi pnment market. It is likely
that a technical barrier to entry will remain until the
Community's standardi sation programe cones into effect
and Telefonica fully adopts the standards which will be

defined by ETSI in this area. The North American and
Japanese standards are currently significantly different
from those adopted by the wvarious European network
operators. Once common European standards are defined and
i npl emrented, the necessary mninum volunme to justify
adaptati on may becone a nore realistic possibility.

Structural |inks between Tel efonica and the
parties to the concentration

In the context of the present case, the participation of
Telefonica in the capital of Alcatel and Telettra, given
their strong position on the transmssion mnarkets in
Spain, is considered to amobunt to a barrier for other
conpetitors.

Al cat el has entered into a commtnent vis-a-vis the

Conmi ssion whereby Alcatel wll acquire from Tel efonica
the mnority shareholdings in Telettra and Tel ettra Espafa
SSA and wll enter into negotiations to acquire from
Telefonica the mnority shareholding in Al catel Standard
El ectrica S.A  The vertical |inks between Tel efonica and
Telettra will therefore disappear and given Telefonica's
willingness to consider appropriate offers, there is a
probability that the vertical |ink between Tel efonica and
Alcatel will also be renpoved, given Al catel's commtnent

in this respect.

Al catel's commtnents relate to the renoval of a
si gni fi cant structural barrier to the transm ssion
markets in Spain, and it is considered necessary therefore
for the Conmssion to ensure that these commtnents are
conplied with as soon as possible after conpletion of the
concentration by attaching appropriate obligations to its
Deci si on.

(iv) Concl usion

For the reasons outlined above, it appears that
conpetitors of Alcatel and Telettra are capable in the
near future of increasing their supply to Telefonica in
the transm ssion narkets. Because of its diversified
purchasing policy and renoval of wvertical links wth
Al catel and Telettra, it also appears that Telefonica is
capable in the near future of increasing its purchases
from ot her suppliers.



48. In these circunstances, it is not considered that the
current high market shares of Alcatel and Telettra on the
transm ssion markets in Spain will enable the new entity
to behave to an appreciable extent independently of its
conpetitors and mai n custoner.

49. The concentration does not therefore create or strengthen
a domnant position as a result of which effective
conpetition would be significantly inpeded in the comon
mar ket or a substantial part of it.

HAS ADOPTED TH S DEC SI O\
Article 1

Subject to the obligations defined in Article 2, the proposed
concentration between Al catel and Telettra is declared
conpatible with the conmon narket.

Article 2
The follow ng obligations are attached to this Decision:

(a) That Alcatel acquires Telefonica' s 5.4% sharehol di ng
in Telettra Spa upon the acquisition of control in
Telettra Spa, and that Al catel informs the
Comm ssi on when this takes place;

(b) That Alcatel exercises its call option to acquire the
10% sharehol ding of Telefonica in Telettra Espanol a
S.A as soon as this is possible, and at the | atest
within 12 nmonths from the acquisition of control in
Telettra, and that Alcatel infornms the Conm ssion
when this takes pl ace;

(c) That Alcatel enters imediately into good faith
negotiations wth Telefonica so as to acquire at a
fair price Telefonica's 21.14% shareholding in
Al catel Standard Electrica SA, within one week of the
closing of the agreement wth Fiat to acquire
Telettra, and that Alcatel infornms the Conm ssion
when it has done so;

- That Al catel inforns the Conm ssion as soon as
there is a successful outcone;

- Where there is no successful outconme within 3
nonths, that Al catel infornms the Comm ssion of
the progress of the negotiations that are taking
pl ace, and updates this information subsequently
every 3 nonths,

- That A catel, in the event of no successful
outcome, or no successful outcone after 12



(d)

nont hs have elapsed, provides the Comm ssion
wth full details of the offer being nade
(including price and conditions) so as to enable
the Comm ssion to verify that the negotiations
as defined above have been conducted in good
faith;

So as to ensure that the effect of the commtnents is
not neutralised, that Alcatel shall not sell to
Tel efoni ca shares in any conpany of the Al catel group
whi ch has activities in the EC without prior approva
fromthe Comm ssion until such tinme as the Conm ssion
wai ves this obligation. This obligation ceases to
have effect at the latest the date of full
inplementation in Spain of Directive 90/531/EEC
whi ch nmust take place by 1 January 1996.

Article 3

This Decision is addressed to:

Al cat e

N. V.

Pari s Headquarters S. A
33 rue Eneriau
F- 75015 Paris

Telettra S.p. A
19 Via E. Cornalia
| -20124 M| ano

Done at Brussels, 12.4.1991

For the Comm ssion
Sir Leon Brittan
Vi ce President
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