
ANNEX I
Specifications to invitation to tender COMP/2007/F2/017

1. Title of contract

Study on ‘Price formation in health services markets’ (COMP/2007/F2/017)

2. Purpose and context of the contract

The European Commission’s Directorate-General for Competition is conducting a market 
monitoring on health service markets and is looking for expertise in the area of economic 
analysis of price formation in health services markets.

Traditional analysis of anticompetitive behaviour primarily focuses on prices. However, such 
a framework does not fully capture the importance of quality in health services markets; as a 
result higher prices in a given market may reflect higher quality, rather than providing prima 
facia evidence of market power. In addition, health service providers often jointly set price 
and quality. Furthermore, the payment of health care services may involve several types of 
players: a national health system, primary and supplementary health insurance bodies, and 
patients who often bear directly a share of the price. It follows that alternative framework to 
relate market structure to market performance may be needed to fit the specific characteristics 
of health services markets.

Minimum reimbursed prices are usually negotiated in the context of complex bargaining 
processes involving service providers’ representative bodies and public or private health 
insurance bodies. Prices above these levels may be either negotiated with health insurance or 
in some instances set freely by service providers. However, several elements mitigate 
patients’ ability to exert countervailing buyer power, including limitation of the number of 
suppliers, strong information asymmetries and the fact that demand for health services is
inelastic, i.e. it is mostly driven by health needs, which reduces the probability that demand 
will decrease if prices are too high. Assessing the degree of market power of market players in 
health services thus represents a challenge to standard antitrust economic policy.

This study should aim at describing, for a selection of markets, within which market 
architecture health service prices are negotiated, and at analyzing and proposing a robust 
methodological approach to assessing the degree of influence which service providers and 
their representative bodies on the one hand, and health insurance bodies and patients on the 
other hand, have in this process. The findings of this study should help in assessing to what 
extent market structure contributes to arrangements which have net efficiency enhancing 
effects (i.e. solve market failures) and those which rather enhance market power of suppliers.

3. Subject of contract

The purpose of this study is to provide the Commission with information input in the form of 
a report that can help the Commission to better assess the implications of market structure on 
price formation in health care services markets.



At this stage, the Commission proposes to focus the study should on a limited number of 
health services markets: planned hospital care services in the areas of orthopaedics and 
ophthalmology, diagnostic imaging, diagnostic testing and dental care, in ten representative 
Member States. The study will look into the relationship between price formation and market 
architecture in these markets.

This study should use as a starting point existing academic and research work on price 
formation mechanisms and their relation to market structure for health services and in 
comparable markets.

The primary objective of the study is to identify and apply an appropriate analytical 
framework to compare the effects which different market structures have on price formation 
in health services markets, by relying on cross-market and cross-country comparisons. Data 
gathering on relevant regulatory and market environment characteristic of the different 
markets object of the study, albeit necessary to conduct the study, is only a secondary 
objective.

The study should focus on the markets relevant for this study and on a representative selection 
of ten Member States, to be agreed upon with the Commission. 

3.1. The first step should look into the identification of the various approaches to price-
setting in the markets under consideration, allowing for cross-country and cross-
market comparisons. For methodological purposes, it may be assumed that the price 
formation process in a specific market in a defined country is homogeneous across 
the range of services supplied in this particular market (e.g. dental care services in 
country A).

Information gathering on market architecture characteristics which influence price 
setting in markets under consideration should include elements on:

Market structure

• General market characteristics, including which share of health service prices
are currently bourn by primary health insurance bodies or the national health 
system, by supplementary health insurance groups and by patients directly.

• Which are the main market players in each specific market (e.g. professional 
associations, statutory committees, regional players)

• Supply-side bargaining power: what statutory influence do market players 
have over market access (e.g. limitation of service providers, exclusive rights) 
and technical information input in price negotiations (e.g. degree of 
complexity of price scales to negotiate), taking into account regulatory 
constraints

• Demand-side bargaining power: regional health insurance funds vs. national 
health insurance system or single payer system.

Price setting

• Minimum reimbursed prices are usually negotiated within a bargaining 
process involving service providers’ representative bodies and public or 
private health insurance bodies. What is the periodicity and institutional 
organisation of this bargaining process?



• How are prices negotiated with supplementary health insurance groups and 
how are they structured (e.g. fixed amounts or multiples of the minimum 
reimbursed prices) 

3.2. In a second step, an analytical framework should be developed to describe these 
different situations, with a view to subsequent economic analysis of competitive 
forces at play in this context. The contractor should review existing economic models 
for bargaining arrangements which could be applicable to price formation in the 
health services markets under consideration (e.g. bargaining arrangements in bilateral 
monopoly). This is meant as a critical review of existing methodologies which may 
be applied to relate market structure to market performance for health services.

The analysis should as much as possible differentiate on the demand-side between the 
different levels of buyer power: primary health insurance bodies, supplementary
health insurance groups and patients.

3.3. In a third step, based on the outcomes of the analysis in step 2 and of insight from the 
analysis of the specificities of health services market structure, the tenderer should 
recommend the most appropriate methodological approach among those which exist 
to assess market power in the context of price formation in health services markets.
This choice should be illustrated with either cross-country comparisons or over-time 
analysis of selected countries/markets with regime changes.

4. Timetable and reporting

The contractor shall provide written answers to the questions it will be asked to analyse, with 
supporting data and evidence. The agreed duration of the contract is of seven (7) months from 
the signature of the contract.

4.1. Deliverables

More specifically, the contractor shall provide the following reports, all of which are to be 
provided in English and be forwarded in writing (three paper copies) and in electronic format 
(WORD compatible) to the Commission.

- An inception report consisting of a draft work programme, providing more details 
than the tender submission on the proposed methodology. This report will serve as 
supporting material for discussions at the kick-off meeting with the study team

- A first interim report setting out the findings of the study in performance of the 
contract. The report shall describe the overall work carried out and contain a 
comprehensive executive summary of the main findings. This report must be submitted 
no later than three (3) months from the entry into force of the contract.

- A second interim report (first draft of the final report) setting out the findings of the 
study in performance of the contract. The report shall describe the overall work carried 
out and contain some preliminary conclusions as well as a comprehensive executive 
summary of the main findings. This report must be submitted no later than five (5) 
months from the entry into force of the contract.



- A third interim report (complete draft of the final report), describing the overall 
work carried out and the findings of the study in performance of the contract and taking 
into account comments made by the Commission services on the second interim report, 
must be submitted within six (6) months from the start of the contract.

- The final report describing the overall work carried out and the findings of the study 
in performance of the contract must be submitted at the end of the contractual period. It 
shall also contain an executive summary of maximum two pages, a more substantial 
summary of ten pages and a methodology note (e.g. literature reviewed, interviews 
carried out, databases used, etc…).

The copyright of all documents, reports and results arising from the services provided will 
belong to the Commission. 

The Commission will have the right to publish them.

4.2. Meetings scheduled.

The study team should be available for three (3) working meetings with the Commission 
services corresponding to the delivery of the above reports:

- A kick-off meeting, which will take place no later than three weeks from the signature of the 
study contract. The draft working program, proposed methodology and study objectives will 
be discussed at this meeting.

- Three (3) months from the entry into force of the contract, in order to discuss the first 
interim report.

- Five (5) months from the entry into force of the contract, in order to discuss the second 
interim report (first draft of the final report).

The study team should also be available for one (1) oral presentation of the final report at a 
meeting to be determined by the Commission, in order to present the final report of the study 
to the Commission services within two weeks from submission of the final report.

5. Budget

The budget of the contract, including all costs and incidental expenses, cannot exceed Euro 
150.000 for its total duration.

The tenderer should however be aware that the contract will be awarded based on the best
value for money. The award criteria and their respective weighing are listed in 10.3.



6. Price

Prices must be quoted in EUR (€) using the conversion rates published in the C series of the 
'Official Journal of the European Communities' on the day when this invitation to tender was 
sent out. 

Prices should be quoted free of all duties, taxes and other charges, including VAT, as the 
Communities are exempt from such charges under Articles 3 and 4 of the Protocol on the 
privileges and immunities of the European Communities

Prices must be fixed and not subject for revision.

The price should be presented as lump sum, including all costs and incidental expenses. In 
order to facilitate the assessment of the price, the tenderer should specify for each category of 
staff to be involved in the project: the total labour costs; the daily rates and total number of 
days (man-days) each member of staff will contribute to the project; other categories of costs, 
indicating the nature of the cost, the total amount, the unit price and the quantity. Flat-rate 
amounts should be avoided. If, exceptionally, they are used, specimen quotations for the flat-
rate amounts must be provided. The prices and staff costs for the three meetings and one oral 
presentation scheduled should be quoted as a separate item.

Costs incurred in preparing and submitting tenders are borne by the tenderer and cannot be 
reimbursed.

7. Terms of payment

Payments shall be made in accordance with Article I.4 and II.4 of the draft service contract as 
follows:

Interim payment:

Requests for interim payment by the Contractor shall be admissible if accompanied by:

• The first draft of the final report within five (5) months after the official entry into 
force of the contract;

• The relevant invoices;

provided the report has been approved by the Commission.

The Commission shall have 15 days from receipt to approve or reject the first draft of the 
final report and the Contractor shall have 15 days in which to submit additional 
information or a new report.

Within 30 days of the date on which the report is approved by the Commission, an interim 
payment corresponding to the relevant invoices, equal to 40% of the total amount referred 
to in Article I.3.1 of the contract shall be made.



Payment of the balance:

The request for payment of the balance of the Contractor shall be admissible if 
accompanied by:

• the final  report within seven (7) months after the official entry into force of the 
contract, in accordance with the instructions laid down in Annex I

• the relevant invoices

provided the report has been approved by the Commission.

The Commission shall have 15 days from receipt to approve or reject the final report and 
the Contractor shall have 15 days in which to submit additional information or a new 
report.

Within 30 days of the date on which the report is approved by the Commission, payment of
the balance equal to 60% of the total amount referred to in Article I.3.1 of the contract
shall be made.

8. Contractual terms

The services specified above will be the subject of a contract drawn up between the DG 
Competition and the tenderer to whom the contract is awarded. This contract will lay down 
the legal, financial, administrative, and technical conditions applicable for its period of 
validity, including price indexation.

The draft contract is attached in Annex II to the Invitation to Tender. In drawing up his bid, 
the tenderer should bear in mind the provisions of this draft contract. This contract will be 
proposed to the successful tenderer. By submitting an offer, the tenderer accepts the 
conditions of this contract.

The contract will last seven months from the official start date which will be the signature of 
the contract by both parties in the second half of December 2007. Any extension of the period 
of execution of the tasks and any amendment to the contract may only be done by written 
supplementary agreement. The total duration of the contract may not exceed one year from 
the date of signature.

Subcontracting during contract performance is only possible after prior written approval by 
the contracting authority. In any case the contractor remains solely responsible for the 
performance of the contract.

9. Place of performance

The place of performance of the tasks shall be the Contractor's premises or any other place 
indicated in the tender, with the exception of the Commission's premises. However, meetings 
between the Commission and the contractor may be held on Commission premises.



10. Requirement as to the tender

10.1 Exclusion criteria

Tenderers shall be excluded from participation in this procurement procedure if:

(a) they are bankrupt or being wound up, are having their affairs administered by the 
courts, have entered into an arrangement with creditors, have suspended business 
activities, are the subject of proceedings concerning those matters, or are in any 
analogous situation arising from a similar procedure provided for in national 
legislation or regulations;

(b) they have been convicted of an offence concerning their professional conduct by a 
judgement which has the force of res judicata;

(c) they have been guilty of grave professional misconduct proven by any means which 
the contracting authority can justify;

(d) they have not fulfilled obligations relating to the payment of social security 
contributions or the payment of taxes in accordance with the legal provisions of the 
country in which they are established or with those of the country of the contracting 
authority or those of the country where the contract is to be performed;

(e) they have been the subject of a judgement which has the force of res judicata for fraud, 
corruption, involvement in a criminal organisation or any other illegal activity 
detrimental to the Communities' financial interests;

(f) following another procurement procedure or grant award procedure financed by the 
Community budget, they have been declared to be in serious breach of contract for 
failure to comply with their contractual obligations.

Tenderers must provide a declaration on honour that they are not in one of the above-
mentioned situations. 

Only the tenderer to whom the contract is to be awarded shall be required to submit, before 
signing the contract, evidence confirming his declaration on honour, by providing:

• for point (a), (b) or (e): a recent extract from the judicial record or, failing that, an
equivalent document recently issued by a judicial or administrative authority in 
the country of origin or provenance showing that those requirements are satisfied.

• for point (d), a recent certificate issued by the competent authority of the State 
concerned. Where no such certificate is issued in the country concerned, it may 
be replaced by a sworn or, failing that, a solemn statement made by the interested 
party before a judicial or administrative authority, a notary or a qualified 
professional body in his country of origin or provenance.

Depending on the national legislation of the country in which the tenderer or candidate is 
established, the documents referred to in the above two paragraphs shall relate to legal 
persons and/or natural persons including, where considered necessary by the contracting 
authority, company directors or any person with powers of representation, decision-making or 
control in relation to the candidate or tenderer.



Wherever the tenderer is a consortium of firms or groups of service providers, the above-
mentioned information must be provided for each member or group.

However, in case such evidence confirming the declaration on honour has already been 
submitted to the Commission for the purpose of another procurement procedure, and provided 
that the issuing date of the documents does not exceed one year and that they are still valid, 
the tenderer to whom the Contract is to be awarded is allowed to send a copy of the relevant 
documentation together with a declaration on honour that no changes in his situation have 
occurred.

Contracts may not be awarded to tenderers who, during the procurement procedure:

(a) are subject to a conflict of interest,
(b) are guilty of misrepresentation in supplying the information required by the 

contracting authority as a condition of participation in the contract procedure or fail to 
supply this information.

10.2 Selection criteria

Tenderers must provide evidence of economic, financial, technical and professional capacity. 
Tenderers who do not provide the documentation specified, or who are judged, on the basis of 
the documentation provided, not to have fulfilled the criteria specified below, will be 
excluded.

Status and legal capacity

For natural and legal persons:
• Name, address, telephone and fax numbers
• VAT registration number
• Bank account number and bank’s name and address
• Certificate of enrolment on the professional trade register in accordance with the 

legislation of the Member State in which the tenderer is established

For legal persons the following information is necessary in addition to the above:
• legal status
• copy of the company’s memorandum and articles of association
• names and duties of managerial staff

Economic and financial capacity

Proof of economic and financial capacity may be furnished by one or more of the following 
documents:

• appropriate statements from banks or evidence of professional risk indemnity 
insurance;

• the presentation of balance sheets or extracts from balance sheets for at least the last 
two years for which accounts have been closed, where publication of the balance sheet 
is required under the company law of the country in which the economic operator is 
established;



• a statement of overall turnover and turnover concerning the services covered by the 
contract during the last three financial years.

If, for some exceptional reason which the contracting authority considers justified, the 
tenderer or candidate is unable to provide the references requested by the contracting 
authority, he may prove his economic and financial capacity by any other means which the 
Commission considers appropriate.

Technical and professional capacity

Tenderers must have extensive relevant experience in economic analysis and in competition 
law and policy in different sectors, in particular in health care markets. Evidence of this can 
be provided through academic qualifications and/or significant work experience.

Evidence of the technical and professional capacity of the study team may be furnished on the 
basis of the following documents:

§ Detailed curricula vitae of the project team leader and each key member of the project 
team showing their educational, professional and language qualifications, and 
experience with reference to the subject matter of the study.

§ A list of the principal services or projects provided in the past five years, with the 
budgets, dates and recipients, public or private

§ A description of the measures employed to ensure the quality of the study. In 
particular, how the study team can handle working with documents from the selected 
Member States should be addressed.

§ A list with the level of qualification of all the experts assigned to the study team 
should be drawn, using the following classification:

Level of qualification Category of personnel

I
Highly qualified expert having assumed important responsibilities in his/her profession, recruited 
for his/her management/supervisory, thought and creativity skills as regards professional 
practise. He/she must have at least 15 years professional experience of which at least 7 must 
be connected with the professional sector concerned and the type of tasks to be performed.

II
Highly qualified expert having assumed important responsibilities in his/her profession, recruited 
for his/her management/supervisory, thought and creativity skills as regards professional 
practise. He/she must have at least 10 years professional experience of which at least 4 must 
be connected with the professional sector concerned and the type of tasks to be performed.

III
Certified expert having received a high-level training in his/her profession, recruited for his/her 
thought and creativity skills as regards professional practise. He/she must have at least 5 years 
professional experience of which at least 2 must be connected with the professional sector 
concerned and the type of tasks to be performed.

IV Junior expert, newcomer to the profession but holding a university degree or equivalent training 
related to the professional sector concerned and the type of tasks to be performed.

Where the services or products to be supplied are complex or, exceptionally, are required for a 
special purpose, evidence of technical and professional capacity may be secured by means of 
a check carried out by the Commission or on its behalf by a competent official body of the 
country in which the service provider or supplier is established, subject to that body's 
agreement. Such checks shall concern the supplier's technical capacity and production 
capacity and, if necessary, its study and research facilities and quality control measures.



10.3 Award criteria

The contract will be awarded based on the best value for money and the selected tenders will 
be evaluated according to the following criteria and points scored for each criterion. The total 
number of points is one hundred.

Quality of the tender (45 points)
- The tenderer should demonstrate understanding of the issues involved by providing detailed 

information on the subject matter (20 points)
- Nature of the tasks to be carried out and results to be achieved: demonstrate understanding 

of the conceptual approach to be used by clearly identifying the issues to be addressed, the 
methodology to be used and the results to be achieved (25 points)

Quality of the methodology and project strategy proposed (55 points)
- Methodology: the tenderer should describe how the analysis will be carried out, i.e., the 

steps envisaged, the required data collection and research, the methodological approach. A 
suggested approach and outline of the report will provide a basis for evaluation. (25 points)

- Efficiency of data collection: the tenderer should explain how original research will be 
carried out, information to be used, its quality, accessibility or availability. Specify which 
information the tenderer can access directly or has at his/her disposal (10 points)

- Project management strategy: the tenderer should explain how the different parts of the 
analysis and research will be integrated and fit in the conceptual approach. (10 points)

- Organisation of work: explain how the team of experts will be organised and co-ordinated,
working methods within the team and interaction with Commission Services. The coherence 
of the work plan and calendar would be an element for evaluating this criterion. (10 points)

The total quality marks for the above qualitative criteria will be compared to the price, and the 
contract will be awarded to the tender with the highest ratio between the total quality marks
divided by the price.

Offers which score a total of fewer than 70 points for the qualitative criteria will be rejected.

11. Submission of bids

The tenderer's bid must comprise:

• An administrative part including all the information and documents required by the 
contracting authority for the appraisal of tenders on basis of the exclusion and 
selection criteria set out under paragraph 10.1 and 10.2 of these specifications.

The following documents should be filled in and signed:

Ø Information concerning the tenderer
Ø Certification with respect to the exclusion criteria
Ø Legal entity file
Ø Financial identification



• A technical part including all the information and documents required by the 
contracting authority for the appraisal of tenders based on the award criteria set out 
under paragraph 10.3 of these specifications.

• A financial part setting out prices in accordance with paragraph 6 of these 
specifications

The tender may be drawn up in one of the official languages of the European Union.

The tender must be signed.

Tenders submitted by consortia or groups of service providers must specify the role, title and 
experience of each member of the group.



Identification of the Candidate
Invitation to tender N° COMP/2007/F2/017

(to be completed by the candidate)

Identity Answer

Name of candidate

Legal status of candidate

Date of registration 

Country of registration 

Registration number 

VAT number

Description of statutory social security 
cover (at the level of the Member State 
of origin) and non-statutory cover 
(supplementary professional indemnity 
insurance) 

Address Answer

Address of registered office of 
candidate 

Where appropriate, administrative 
address of candidate for the purposes of 
this invitation to tender



Contact Person Answer

a) Surname …………………………...….
b) First name ..………………………..…
c) Title (e.g. Dr, Mr, Ms)  ………………
d) Position (e.g. manager) ..........................
e) Telephone number ..……………….…
f) Fax number .......………………………
g) E-mail address ………………………
h) Internet address ………………………..
i) Other …………………………………

Names of Legal 
Representatives

Answer

And of other representatives of the 
candidate who are authorised to sign 
contracts with third parties 

Declaration by an authorised representative of the organisation1:
I, the undersigned, certify that the information given in this tender is correct and that the 
tender is valid.

a) Surname ……………………
b) First name ..……………….
c) Title (e.g. Dr, Mr, Ms) ........
d) Position (e.g. “manager”) ....
e) Telephone number …….…
f) Fax number ...................…
g) E-mail address ……………
h) Internet address ……………
i) Other ………………………

SIGNATURE:
  

1 This person must be included in the list of legal representatives, otherwise the signature on the tender will be 
invalidated.



 Annex 4

Exclusion criteria form
Invitation to tender No COMP/2007/F2/017

The undersigned:

Name of the company/organisation:
Legal address:
Registration number:
VAT number:

The undersigned:

Name of the company/organisation:
Legal address:
Registration number:
VAT number:

Name of the signatory of this form (representative legally authorised to represent the tenderer 
vis-à-vis third parties and acting on behalf of the aforementioned company or organisation):

declares on his or her honour that the company or organisation that he or she represents:

a) is not bankrupt or being wound up, is not having its affairs administered by the 
courts, has not entered into an arrangement with creditors, has not suspended 
business activities, is not the subject of proceedings concerning those matters, and 
is not in any analogous situation arising from a similar procedure provided for in 
national legislation or regulations;

b) has not been convicted of an offence concerning professional conduct by a 
judgment
which has the force of res judicata;

c) has not been guilty of grave professional misconduct proven by any means which 
the contracting authorities can justify; 

d) has fulfilled its obligations relating to the payment of social security contributions 
or the payment of taxes in accordance with the legal provisions of the country in 
which it is established, or with those of the country of the contracting authority or 
those of the country where the contract is to be carried out; 



e) has not been the subject of a judgement which has the force of res judicata for 
fraud, corruption, involvement in a criminal organisation or any other illegal 
activity detrimental to the Communities' financial interests;

f) is not currently subject to an administrative penalty referred to in Article 96(1) of 
the Financial Regulation, for being guilty of misrepresentation in supplying the 
information required by the contracting authority as a condition of participation in a 
procurement procedure or failing to supply this information, or for having been 
declared to be in serious breach of its obligations under contracts covered by the 
Community budget.

g) that on the date of submission of the tender, the company or organisation he or she 
represents and the staff proposed for this tender: 

- do not have any conflict of interest in connection with the 
contract; a conflict of interest could arise in particular as a result 
of economic interests, political or national affinities, family or 
emotional ties, or any other relevant connection or shared interest;

 - will inform the contracting department, without delay, of any 
situation constituting a conflict of interest or which could give rise 
to a conflict of interest;

 - have not made and will not make any offer of any type 
whatsoever from which an advantage can be derived under the 
contract;

- have not granted and will not grant, have not sought and will not 
seek, have not attempted and will not attempt to obtain, and have 
not accepted and will not accept, any advantage, financial or in 
kind, to or from any party whatsoever, constituting an illegal 
practice or involving corruption, either directly or indirectly, as an 
incentive or reward relating to the award of the contract.

h) that the information provided to the Commission within the context of this 
invitation to tender is accurate, sincere and complete.

The Commission reserves the right to check the information provided.  By returning this 
form, duly signed, the tenderer, undertakes, when he is the tenderer proposed for award of the 
contract, to send to the Commission, within fifteen calendar days following the receipt of the 
Commission's request, preceding the signature of the contract, the evidence referred to in 
paragraph 3.1.3 of the tender specifications and any additional document the Commission 
considers necessary to perform its checks.

By signing this form, the undersigned acknowledges to be informed of the existence of the 
exclusion criteria and applicable administrative and financial penalties, detailed in Articles 93, 
94, 95 and 96 of the Financial Regulation and Articles 133, 133a, 134, 134a and 134b of the 
Regulation laying down the rules for the implementation of the Financial Regulation.  

Full name Date Signature



PRIVACY STATEMENT

PRIVATE COMPANIES

NGO

NAME(S)

ABBREVIATION

ADDRESS OF
THE HEAD 

OFFICE

CITY

COUNTRY

VAT

D D M M Y Y Y Y

REGISTRATION NR

PHONE FAX

E-MAIL

DATE AND SIGNATURE

LEGAL ENTITIES  

TYPE OF 
COMPANY

YES NO (Non Gouvernemental Organisation)

DATE OF REGISTRATION 

http://europa.eu.int/comm/budget/execution/legal_entities_fr.htm

THIS "LEGAL ENTITY" FORM SHOULD BE FILLED IN AND RETURNED TOGETHER WITH:                                                                                           

* A COPY OF ANY OFFICIAL DOCUMENT (E.G. OFFICIAL GAZETTE, REGISTER OF COMPANIES, ETC.) SHOWING THE CONTRACTOR'S 
NAME AND ADDRESS AND THE REGISTRATION NUMBER GIVEN TO IT BY THE NATIONAL AUTHORITIES;                                                         

POSTAL CODE P.O. BOX

PLACE OF REGISTRATION



FINANCIAL IDENTIFICATION
BELGIUM

PRIVACY STATEMENT

ACCOUNT HOLDER

NAME

ADDRESS

TOWN/CITY POSTCODE

COUNTRY VAT NUMBER

CONTACT PERSON

TELEPHONE FAX

E - MAIL

BANK

BANK NAME

BRANCH ADDRESS

TOWN/CITY POSTCODE

ACCOUNT NUMBER - -

IBAN B E

REMARKS :

BANK STAMP + SIGNATURE OF BANK REPRESENTATIVE DATE + SIGNATURE ACCOUNT HOLDER :
(Both Obligatory)(1) (Obligatory)

(1) The bank stamp and signature of its representative are not required if this form is accompanied bya copy of a 
bank statement.   The signature of the account holder is obligatory in all cases.

http://europa.eu.int/comm/budget/execution/ftiers_fr.htm




